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Mondelez International (MDLZ)

$53.83 (Stock Price as of 12/31/2025)

Price Target (6-12 Months): $48.00

Summary

Recent trends in the global snacking industry point to a tough
operating environment, and Mondelez International is feeling
the strain. The company continues to face persistent margin
pressure as elevated input costs and an unfavorable mix
weigh on profitability. Soft consumer demand, retailer
destocking in North America and higher price elasticity in
Europe signal weakening underlying momentum. At the same
time, tough competition from both global and local players is
limiting Mondelez’s pricing power and share gains. While
management anticipates cocoa costs to ease in 2026,
uncertainty around the timing and scale of relief keeps near-

term

recovery in question. Overall, inflation and fragile
demand trends continue to cloud Mondelez's

earnings

outlook. The company expects adjusted EPS to fall roughly

15% in 2025.

Data Overview

52 Week High-Low

$71.15 - $53.13

20 Day Average Volume (sh) 11,440,838
Market Cap $70.7B
YTD Price Change -8.2%
Beta 0.39
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(1) The data in the charts and tables, except the estimates, is as of 12/31/2025.

(2) The report's text, the analyst-provided estimates, and the price target are as of 12/03/2025.
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Overview

Mondelez International, Inc. is a prominent global leader in the snack
food industry, encompassing an expansive portfolio of beloved brands
such as Oreo, Cadbury, Toblerone, Ritz and Trident. Headquartered in
Chicago, IL, the company operates across more than 150 countries,
delivering a wide array of biscuits, chocolates, candies, gums and
beverages to its diverse customer base.

Mondelez’'s operations center on producing and marketing snack
products that resonate with evolving consumer preferences. Its biscuit
and chocolate categories remain primary revenue drivers, while gum and
candy are undergoing revitalization through innovation and expanded
marketing efforts.

Mondelez segments its operations into four key geographic regions:
North America, Europe, Asia, Middle East and Africa (AMEA) and Latin
America, each contributing significantly to its revenues and growth
strategies.

The company continues to refine its portfolio through strategic
acquisitions and divestitures to align with market trends. In January
2022, Mondelez completed the acquisition of Chipita Global S.A., a
leader in baked snacks and croissants, particularly in Central and
Eastern Europe. In June 2022, Mondelez acquired Clif Bar & Company,
which marked a significant step in the healthy snacking sector.

In 2021, Mondelez had already made several acquisitions, including
Grenade, a UK-based performance nutrition company; Gourmet Food
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Holdings in Australia, focusing on premium biscuits and crackers; and Hu, a U.S.-based wellness-focused snacking company.

Mondelez has strategically divested certain businesses to streamline its portfolio and focus on high-growth, high-margin categories. In 2022, the
company completed the sale of its developed-market gum business, including brands like Trident and Dentyne, as well as its Halls cough drop
brand, to Perfetti Van Melle. This move aligns with the company’s strategy to concentrate on core snack categories, such as chocolate and
biscuits, while shedding non-core assets. Mondelez exited parts of its cheese business in 2021, selling brands like Philadelphia in certain

European markets.
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Reasons To Sell:

W Severe Margin Compression Driven by Input Cost Inflation: Mondelez’s profitability came Mondelez’s profitability
under acute pressure in the third quarter of 2025 as the company faced the full impact of input came under acute
cost inflation, led primarily by record-high cocoa prices, elevated dairy and packaging costs, pressure in the third
and higher transportation expenses. The quarter marked what management described as the guarter of 2025 as the
“peak” of cocoa cost inflation, yet the financial damage was significant. The reported gross company faced the full
profit declined 12.9% year over year to $2.61 billion, while the adjusted gross profit fell by impact of input cost
nearly $800 million at constant currency. The adjusted gross margin plunged by more than inflationled primarily by
1,000 basis points to 30.4%, reflecting both inflated input costs and an unfavorable product record-high Ccocoa prices.
mix.

Operating leverage weakened further, with the adjusted operating income margin contracting

about 690 basis points to 12%. Adjusted EPS dropped 24% year over year to 73 cents in the quarter, and management now expects full-year
adjusted EPS to fall roughly 15% on a constant-currency basis. While Mondelez anticipates cocoa price moderation in 2026, the timing and
magnitude of that relief remain uncertain, particularly as other commodities and logistics costs continue to exhibit volatility. Until input costs
normalize meaningfully, margins are likely to remain under strain, limiting near-term earnings growth and valuation recovery.

W Volume Weakness and U.S. Retail Destocking: While pricing held firm, Mondelez’'s volume trajectory remains weak. A 4.6-point decline in
volume/mix in the third quarter reflects soft consumer demand and retailer inventory destocking, particularly in the U.S. biscuit segment.
Management cited retailers reducing working capital and a slowdown in the broader biscuit category as key reasons behind the volume
decline. These factors indicate that consumption trends have yet to fully stabilize, and volume recovery may take multiple quarters. Without a
meaningful rebound in underlying demand, Mondelez’s reliance on pricing could reach its limits, threatening share retention and long-term
earnings quality.

W Pricing Elasticity in Europe Undermines Near-Term Recovery: The company acknowledged that large cocoa-driven price hikes in Europe
triggered higher-than-expected elasticity — around 0.7-0.8 compared to historical norms of 0.4-0.5. This elasticity spike suggests that some
pricing decisions crossed critical consumer thresholds, leading to lost volume and intensified competition. Management plans to rebalance
pack sizes, recalibrate promotional spending and re-activate seasonal campaigns, though these actions will likely take time and additional
investment. Until elasticity moderates, Europe is likely to remain a drag on both revenue growth and profitability.

W Intense Competitive Landscape: Mondelez faces strong competition from both global peers and nimble local brands across its core
shacking categories. Private labels and regional players are gaining traction, especially in price-sensitive markets, pressuring volumes and
constraining pricing flexibility. In developed regions, large competitors are stepping up innovation and marketing, while discounters and e-
commerce channels intensify shelf-space battles. This heightened competition challenges Mondelez’'s ability to fully sustain pricing power
and regain volumes, potentially slowing margin recovery and market share growth in the near term.



Risks®@ (to the Underperform recommendation)

e Pricing Power and Brand Strength Drive Top-Line Resilience: Despite elevated input costs and a challenging macro backdrop,
Mondelez demonstrated strong pricing execution in the third quarter of 2025. The company posted 5.9% year-over-year revenue growth,
with pricing contributing roughly eight percentage points to organic gains. This pricing strength, achieved while maintaining solid consumer
engagement, underscores the solid equity of its core brands in chocolate, biscuits and baked snacks. Mondelez’s ability to implement
pricing across diverse markets without significant erosion of brand loyalty reflects disciplined revenue growth management (RGM) and a
resilient global portfolio that can withstand short-term consumption shifts. As Mondelez refines its pack sizes, price points and promotional
plans, its strong pricing discipline is expected to remain a key driver of revenue growth even amid inflation and market volatility.

e Emerging Markets Continue to Drive Growth: Emerging markets remain a vital growth engine, delivering reported net revenue growth
of 9.9% and organic growth of 7.1% in the third quarter. Brazil and India stood out with strong double- and mid-single-digit growth,
respectively, fueled by robust local execution and favorable pricing dynamics. This outperformance offsets softer trends in developed
markets and highlights Mondelez’s geographic diversification advantage. With approximately 40% of total revenues coming from emerging
economies, Mondelez’s exposure to faster-growing regions provides structural resilience. The company’s focus on affordable snacking
and local flavor innovations further cements its competitive position in these markets, offering a multi-year runway for organic expansion.

e Innovation and Channel Diversification Fuel Competitive Edge: Mondelez continues to expand across multiple growth avenues,
including e-commerce, club, value and convenience channels, which are growing faster than traditional retail. The company’s portfolio of
premium and better-for-you snacks — including Tate’s, Give & Go, Hu, and the CIif Bar platform — allows it to address a broad spectrum
of consumer needs, from indulgent treats to functional snacking. Mondelez is also leveraging its RGM capabilities to tailor offerings across
price tiers and formats, ensuring accessibility and relevance. Enhanced promotional efficiency and stronger in-store activation campaigns
are being prioritized to rebuild volumes in 2026, providing a clear strategy for restoring both market share and profitability.

e Strong Cash Flow and Continued Shareholder Returns: Even amid margin pressure, Mondelez continues to generate solid cash flows.
Through the first nine months of 2025, the company produced $2.1 billion in operating cash flow and $1.2 billion in free cash flow. It also
returned $3.7 billion to shareholders through dividends and share repurchases and reaffirmed full-year free cash flow guidance above $3
billion. This combination of steady cash generation and disciplined capital allocation underscores management’s commitment to returning
value to shareholders while maintaining balance sheet flexibility.



Last Earnings Report

Mondelez Q3 Earnings & Sales Beat Estimates FY Quarter Ending 12/31/2025
Mondelez International posted third-quarter 2025 results, with the top line increasing year over Earnings Reporting Date  Oct 28, 2025
year and surpassing the Zacks Consensus Estimate. However, the bottom line declined year Sales Surprise 0.07%
over year but beat the consensus mark. EPS Surprise 1.39%
The company updated its 2025 outlook, reflecting a slightly more cautious stance than its Quarterly EPS 0.73

Annual EPS (TTM) 2.85

previous guidance.MDLZ expects some market challenges to continue, but sees early signs of
cocoa price easing and a better crop outlook. Management is focused on restoring volume
growth, boosting brand investments, and improving cost efficiencies, positioning the company
for steady progress in 2026 and beyond.

Net revenues increased 5.9% year over year to $9,744 million, beating the Zacks Consensus Estimate of $9,737 million. The year-over-year
increase in the top line stemmed from an increase in organic net revenues, positive foreign currency impacts, and additional revenues from the
acquisition of Evirth.

Adjusted earnings were 73 cents per share, which decreased 24.2% on a constant-currency (cc) basis. The metric beat the Zacks Consensus
Estimate of 72 cents. The decline was mainly caused by operating declines, partially offset by lower taxes, fewer shares outstanding, higher
equity method investment earnings, and the impacts of an acquisition.

Organic net revenues grew 3.4% year over year in the third quarter. This upside was primarily fueled by an increase of 8.0 percentage points (pp)
in pricing, partially offset by an unfavorable volume/mix impact of 4.6 pp. Our model estimated organic net revenue growth of 4.6%.Revenues
from emerging markets increased 9.9% to $3.88 billion, and rose 7.1% on an organic basis. Organic growth was backed by favorable pricing
actions, which increased 11.8 pp and unfavorable volume/mix was down 4.7 pp.

Revenues from developed markets increased 3.3% to $5.86 billion, with an organic rise of 1.2%. This growth was primarily driven by strong
pricing execution, which increased 5.7 pp, while the volume/mix effect declined 4.5 pp.

Region-wise, revenues in North America declined 0.4% year over year. The metric in Latin America; Asia, the Middle East and Africa; and Europe
grew 2.8%, 9% and 10.6%, respectively. On an organic basis, revenues rose 4.7%, 5.3% and 5.1% in Latin America; Asia, the Middle East and
Africa; and Europe, respectively. In contrast, organic revenues in North America fell 0.3%.

Adjusted gross profit decreased by $796 million at cc, and the adjusted gross margin declined by 1,010 basis points to 30.4%. The decrease was
primarily caused by higher raw material and transportation costs and an unfavorable product mix, partially offset by increased pricing and lower
manufacturing costs resulting from productivity improvements.

Mondelez's adjusted operating income decreased by $582 million at cc, while the adjusted operating income margin declined by 690 basis
points to 12%. The decrease was primarily driven by higher input cost inflation and an unfavorable product mix, partially offset by higher net
pricing, lower advertising and consumer promotion costs, reduced manufacturing costs from productivity gains, and lower overhead expenses.

Mondelez's Financial Health Snapshot

The company ended the quarter with cash and cash equivalents of $1.37 billion, long-term debt of $17.1 billion and total equity of $26.2 billion.
MDLZ provided $2.12 billion in net cash from operating activities for the three months ended Sept. 30, 2025. The adjusted free cash flow was
$1.24 billion for the same period. Management expects a free cash flow of more than $3 billion for 2025.

The company returned $3.7 billion to shareholders through cash dividends and share repurchases in the first nine months of 2025.
What to Expect From MDLZ in 2025

Mondelez’'s updated 2025 outlook reflects a slightly more cautious stance compared to its previous guidance. The company expects organic net
revenue growth of 4% or higher, down from the earlier mentioned 5%.

Adjusted EPS is anticipated to decline 15% year over year on a cc basis, a steeper drop than the prior stated 10%. Currency translation is
estimated to increase 2025 net revenue growth 0.5% and raise adjusted EPS by 5 cents.



Valuation

Mondelez shares are down 14.7% in the year-to-date period and 8.9% over the trailing 12-month period. Stocks in the Zacks sub-industry are
down 9.6% while the Zacks Consumer Staples sector declined 5.2% in the year-to-date period. Over the past year, the Zacks sub-industry went

down 15.8% and the sector declined 1.6%.

The S&P 500 index is up 18.1% in the year-to-date period and 16.4% in the past year.

The stock is currently trading at 17.77X forward 12-month earnings, which compares to 14.73X for the Zacks sub-industry, 16.47X for the Zacks

sector and 23.41X for the S&P 500 index.

Over the past five years, the stock has traded as high as 23.84X and as low as 16.66X, with a 5-year median of 20.41X. Our Underperform
recommendation indicates that the stock will perform worse than the market. Our $48 price target reflects 15.10X forward 12-month earnings.

The table below shows summary valuation data for MDLZ

Valuation Multiples - MDLZ

Stock Sub-Industry Sector S&P 500

P/E F12M

P/S F12M

EV/EBITDA TTM

Current AT 1473 16.47 23.41
5-Year High 23.84 2073 2029 23.82
5-Year Low 16.66 1473 16.15 1573
5-Year Median 20.41 17.64 18.08 21.19
Current 1.81 1.06 7.85 531

5-Year High 327 1.99 10.8 55

5-Year Low 1.8 1.06 651 3.83
5-Year Median 2.66 1.53 8.69 5.04
Current 14.18 8.16 3416 18.59
5-Year High 20.52 15.16 4489 2241
5-Year Low 12.03 8.1 33.2 13.87
5-Year Median 15.35 1B3.15 39.73 17.96

As of 12/02/2025

Source: Zacks Investment Research



Industry Ana|ysis(1) Zacks Industry Rank: Bottom 17% (202 out of 243)  Top Peers @

----- Industry Price

_____ Tndustry — Price 80 Company (Ticker) Rec Rank
300 United Natural Foods...(UNFI Outperform
- (UNFI) p
280 Aramark (ARMK) Neutral .
280 70
The Campbell's Compa...(CPB) Neutral
240 85
Danone (DANOY) Neutral
220
60 General Mills, Inc. (GIS) Neutral .
200
55 US Foods Holding Cor...(USFD) Neutral
180 .
Associated British F...(ASBFY) Underperform
2021 2022 2023 2024 20285
Kraft Heinz Company (KHC) Underperform
Industry Comparison(l) Industry: Food - Miscellaneous Industry Peers
MDLZ X Industry S&P 500 DANOY UNFI USFD
Zacks Recommendation (Long Term) Underperform - - Neutral Outperform Neutral
Zacks Rank (Short Term) - - .
B : : 5
Market Cap 70.72B 1.75B 39.67B 61.77B 2.04B 16.93 B
# of Analysts 10 3 22 2 1 5
Dividend Yield 3.65% 0.00% 1.4% 1.90% 0.00% 0.00%
Value Score - -
Cash/Price 0.02 0.06 0.04 0.11 0.02 0.00
EV/EBITDA 11.01 9.20 14.72 NA 12.59 15.34
PEG Ratio -6.13 1.96 2.21 4.82 NA 0.95
Price/Book (P/B) 2.70 2.01 3.34 3.42 1.32 3.82
Price/Cash Flow (P/CF) 12.18 8.95 15.38 16.12 5.59 15.03
P/E (F1) 18.50 13.92 20.05 20.72 16.43 19.25
Price/Sales (P/S) 1.88 0.78 3.14 NA 0.06 0.43
Earnings Yield 5.29% 6.65% 4.94% 4.85% 6.09% 5.19%
Debt/Equity 0.65 0.42 0.57 0.66 1.25 1.08
Cash Flow ($/share) 4.42 2.05 8.98 1.12 6.03 5.01
Growth Score - -
Hist. EPS Growth (3-5 yrs) 4.70% 7.15% 8.21% NA -43.98% 73.19%
Proj. EPS Growth (F1/FO0) -13.39% 0.00% 8.58% 11.39% 187.32% 25.08%
Curr. Cash Flow Growth 4.24% 3.62% 7.00% NA 11.28% 13.79%
Hist. Cash Flow Growth (3-5 yrs) 4.62% 4.81% 7.48% -2.75% -15.61% 5.53%
Current Ratio 0.61 1.54 1.18 0.95 1.38 1.15
Debt/Capital 39.51% 34.55% 38.15% 39.91% 55.47% 51.94%
Net Margin 9.38% 2.29% 12.77% NA -0.32% 1.43%
Return on Equity 14.16% 9.71% 17.03% NA 4.35% 17.71%
Sales/Assets 0.54 0.92 0.53 NA 4.16 2.85
Proj. Sales Growth (F1/F0) 5.30% 0.00% 5.85% 7.60% 1.00% 4.40%
Momentum Score |E| - - |E|
Daily Price Chg -1.79% -0.30% -0.14% -0.50% 0.48% -0.79%
1 Week Price Chg 0.26% 0.00% -0.20% -0.50% -0.54% -1.33%
4 Week Price Chg -3.93% -1.56% 0.98% 1.12% 1.05% -0.48%
12 Week Price Chg -12.70% -6.49% 2.71% 6.81% -20.80% -0.89%
52 Week Price Chg -9.88% -15.14% 17.25% 34.73% 23.29% 11.65%
20 Day Average Volume 11,440,838 179,279 2,628,137 252,760 977,702 1,905,583
(F1) EPS Est 1 week change 0.00% 0.00% 0.00% 0.00% 0.00% 0.00%
st 4 week change -0. () . (] . (] . (] . () . (]
(F1) EPS Est 4 k chang 0.11% 0.00% 0.00% 0.00% 7.37% 0.66%
st week change -4. (0] -1. (] . 0 . (] . () . 0
(F1) EPS Est 12 k chang 4.23% 1.56% 0.69% 1.35% 7.37% 1.59%
st Mt -0. (] . (] . (] . (] . (]
(Q1) EPS Est Mthly Chg 0.63% 0.00% 0.00% NA 17.78% 1.73%
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Analyst Earnings Model@

Mondelez International, Inc. (MDLZ)
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FY Ends December 31st

Income Statement
Net Revenue, Non-GAAP $26,581.0 $28,642.0 $30,998.0 $35,510.0 $36,416.0 $9556.0 $8,814.0 $9,520.0 $10,342.5 $38,2325 $10,059.7 $9,291.1 $10,050.1 $10,662.8 $40,063.7 $41,466.3
Net Revenue, GAAP $26,581.0 $28,720.0 $31,496.0 $36,016.0 $36,441.0 $9313.0 $8,984.0 $9,744.0 $10,342.5 $38,383.5 $10,059.7 $9,291.1 $10,050.1 5$10,662.8 $40,063.7 $41,466.3
Divestitures (0.2%) 0.1% (0.2%) 0.2%) 1.4%)| 0.0% 0.0% 0.0%| 0.0% 0.0%| 0.0% 0.0% 0.0% 0.0% 0.0% 0.0°%
Acquisitions 1.7%| 1.0% 4.2% 34% 03% 1.1% 1.3% 1.0%| 0.2% 0.9%| 0.0% 0.0% 0.0% 0.0% 0.0% 0.0%g
Short-Term Distributor Agreements 0.0% 0.0% (0.3%) 0.0% 0.0%| 0.0% 0.1%) 0.0% 0.0% 0.0% 0.0% 0.0%] 0.0°%g
Curmrency (2.4%) 1.7% (6.6%) 3.5%) (2.0%)) (3.7%) 0.8% 1.5%) 3.4% 0.5%) 36% 03% (0.2%) 0.0% 0.5% 0.0°%
Organic 3.7%)| 5.2% 12.3% 14.7%,| 43% 31% 5.6% 3.4%)| 4.1% 4.0%| 4.4% 3.1% 3.4% 3.1% 3.5% 3.5%
WolumeM bx 1.8%) 2.6% 2.7 13% 1.0%)) (3.5%) 1.5%) (4.5%)) (3.2%) (3.2%)) 1.0% 11% 15% 1.3% 1.2% 2.1%
Pricing 1.9%)| 2.6% 9.6% 13.4%, 53% 66% 7.1% 8.0%)| T7.2% 7.2%| 34% 20% 19% 1.8% 22%)| 1.4%
Cost of Sales, Non-GAAP 16,060.0 $17,546.0 $19,452.0 5221780 522,650.0 554450 s57820 $6,556.0 57,0782 $258622 $6,604.0 $6,069.5 $6711.0 S7T.0F70 $26,551.5 $27,447.5
Cost of Sales. GAAP 5$16.135.0 S517.466.0 520.184.0 5222520 522.184.0 $6.3883.0 55.047.0 571320 563143 5263763 56.980.3 56.168.5 S57.075.8 $67395 526.964.1 527.570.5
Gross Profit, Non-GAAP $10,54.0 511,096.0 $11,546.0 $13,334.0 $13,766.0 $3.110.0 $3.032.0 $2,964.0 $3,264.3 $12,3703 $3,365.7 $3.21.6 $3,339.1 $3,585.9 $13,512.3 $14,M8.7
Gross Profit. GAAP $10.446.0 $11.254.0 $11.312.0 $13.764.0 $14.257.0 $2430.0 $2.937.0 $2.612.0 $4.028.2 $12.007.2 $3.079.4 $3.122.6 $2.974.3 $3.9233 5$13.099.6 $13.895.8
Selling, General and Administrative Expenses, Non-GAAP $6.120.0 $6,322.0 $6.661.0 S7.700.0 §$7867.0 $1735.0 51,7450 51.793.0 51,8463 $7.2233 518746 518376 520334 521502 579858 58,200 4
Selling. General and Administrative Expenses. GAAP S6.098.0 56.263.0 57.384.0 58.002.0 57439.0 517110 51.725.0 51.795.0 51,9687 57.199.7 51.802.9 51.907.8 518156 52114.0 577303 58.033.8
Asset Impairment and Exit Costs S301.0 22120 S262.0 s217.0 53240 520 2.0 $41.0 0.0 $45.0 50.0 50.0 0.0 0.0 0.0 50.0
Gain on Divestiture s0.0 3108.0 54.0 S0.0 0.0 0.0 0.0 500 50,0 50.0 50.0 0.0 0.0 50,0
Gain on Acquisition 50.0 (58.0) s0.0 s0.0 s0.0 s0.0 0.0 0.0 500 50.0 50.0 50.0 50.0 500 0.0 500
Amortization of Intangible Assets 5194.0 5134.0 $132.0 5151.0 $153.0 537.0 538.0 5320 S41.0 5148.0 540.6 5403 5383 5422 5161.4 5163.5
[Adjusted EBITDA $5517.0 $5,878.0 $5,992.0 $6,849.0 §7201.0 $1599.0 $1,622.0 $1,514.0 $1,659.6 $6,494.6 §$1,838.8 $1,635.8 $1,665.5 $1,7955 $6,9357 §7,280.6
Operating Income, Non-GAAP $4,401.0 $4,765.0 $4,885.0 §5,634.0 $5.899.0 $1375.0 $1,283.0 $1,171.0 $1,317.9 $5,146.9 $1,491.1 $1,284.0 $1,305.7 $1,435.7 $5516.5 $5,818.4
Operating Income, GAAP $3,853.0 $4,653.0 $3,534.0 $5,502.0 $6,345.0 $680.0 $1,172.0 $744.0 $2,018.5 $4,614.5 $1,146.0 $1,174.6 $1,120.4 $1,7671 $5,2080 $5,698.5
Benefit Plan Non-Service Expense/ (Income), M on-GAAP (5141.0) (5148.0) (5126.0) B32.0) B96.0) ®18.0) (518.0) (527.0) (523.0) (586.0 ®22.2) 520.3) B27.6) H23.0) 393.0 (5897
Benefit Plan Non-Service Expense / (Income), G AAP (3128.0) (5163.0) (3117.0) (382.0) (386.0) 3180} 5264 0 $27.0 (523.0) 2500 32232) (320.3) (3278} (323.0) (93.0; (589.8
Interest and Other Expense, Net Non-GAAP 5340.0 5287.0 5363.0 5292.0 S187.0 5147.0 550.0 $39.0 51140 5350.0 51322 5567 562.9 5103.0 53548 53579
Interest and Other Expense, Net GAAP $508.0 34470 54230 310.0 S$180.0 $153.0 §53.0 S220 51087 $336.7 51366 $61.0 5535 $93.0 53441 53454
Loss/(Gain) on Marketable Securities, Non-GAAP s0.0 B13.0) 0.0 =0.0 0.0 0.0 50.0 50.0 50.0 50.0 S0.0 0.0 0.0 50.0
Loss/(Gain) on Marketable Securities, GAAP s0.0 (3606.0) 0.0 0.0 50.0 s0.0 0.0 50.0 50.0 50.0 0.0 0.0 0.0 50.0
Pre-Tax Income, Non-GAAP $4,202.0 $4,616.0 $4,648.0 $5,437.0 $5.808.0 $1,246.0 $1,251.0 $1,159.0 5$1,226.9 $4,882.9 5$1,381.1 $1,247.6 $1,270.4 $1,3556 §5254.7 $5,550.2
PreTax Income, GAAP $3,383.0 $4,360.0 $3,228.0 $5,880.0 $6,261.0 $545.0 $855.0 $695.0 $1,9328 $4,027.8 $1,031.6 $1,133.8 $1,094.4 $1,697.0 $4,9568 $5,442.9
Income Tax. Non-GAAP 5878.0 5983.0 51.000.0 51.282.0 51343.0 5254.0 5322.0 5226.0 53313 $1.173.3 53453 819 53176 53389 513137 51.387.6
Income Tax, GAAP 51,2240 51,180.0 $365.0 51,537.0 51469.0 5154.0 5230.0 S137.0 §521.9 51,0429 52579 #2835 52736 54243 512392 $1,360.7
Tax Rate, Non-GAAP 20.5% 21.3%) 21.5% 235% 231%) 235% 257% 15.5% 27.0% 24 0% 250% 250% 25.0% 25.0% 25.0% 25.0%
Tax Rate, GAAP 36.2% 27 2% 26.8% 26.1% 23.5%) 283% 26.9% 19.7%,| 27.0% 25.9%| 25.0% 25.0% 25.0% 25.0% 25.0% 25.0%
Gain/(Loss) on Equity M ethod |nvestment Transactions, Non-
GALP 0.0 s0.0 s0.0 s0.0 0.0 =0.0 0.0 0.0 50.0 50.0 50.0 50.0 S0.0 0.0 0.0 50.0
Gain/(Loss) on Eguity M ethod Investment Transadtions, GAAP $589.0 ST4Z.0 (522.0) 5485.0 (B337.0) 0.0 50.0 S165.0 0.0 5169.0 50.0 50.0 £0.0 0.0 0.0 50.0
E quity Methed Investment Net Eamings / (Losses), Mon-GAAP $384.0 5401.0 22370 §75.0 SE8.0 $16.0 515.0 $19.0 5176 5716 $20.6 $232 $153 $157 5747 §77.3
E quity Method Investment Net Eamings / (Losses), GAAP 5421.0 $393.0 5385.0 $160.0 51680 516.0 518.0 519.0 5433 973 $25.4 5366 539.3 5417 5143.0 5126.3
Net Income $3,569.0 $4,314.0 $2,726.0 $4,968.0 $4,523.0 $407.0 $644.0 $746.0 $1,454.2 $3,251.2 $799.1 $BB6.9 $860.1 $1,3145 53,8605 $4,208.4
Non-Controlling Interests 514.0 514.0 58.0 59.0 512.0 55.0 5.0 53.0 51.6 5126 549 527 532 25 5132 5137
Net Eamings Attributable to MDLZ, Non-GAAP $3,726.0 $4,020.0 $4,092.0 $4,221.0 $4,521.0 $963.0 $945.0 $949.0 $911.6 $3,768.6 $1,051.5 $956.2 $954.9 $1,0299 $4,0025 $4,226.2
Net Eamings Attributable to MDLZ, GAAP $3.555.0 $4.300.0 $2.717.0 $4,959.0 $45611.0 $402.0 $641.0 §743.0 $1.452.6 $3.238.6 $794.2 5884.3 $856.9 $1.3120 538474 ST
Basic Shares Outstanding 1,431.0 1,402.0 1.378.0 1,363.0 1,241.0 1,301.0 1,285.0 12583.0 1283.0 1293.0 1,275.0 1.267.0 1,258.0 1,251.0 1,263.0 1,233.5
Diluted Shares O utstanding 1.441.0 1.413.0 1.385.0 1.370.0 1.347.0 1.205.0 1.299.0 1296.0 1286.0 1296.5 1.278.0 1.270.0 1.262.0 1.254.0 1.266.0 1.236.5
BasicEPS $248 $3.06 $1.97 $3.64 $3.44 $0.31 $0.49 $0.57 $1.13 $2.50 5$0.62 $0.70 $0.68 $1.05 $3.05 $3.40
Diluted EPS, Non-GAAP $256 $285 $279 $3.08 $3.36 $0.74 $0.73 $0.73 $0.71 $2.91 $0.82 $0.75 $0.76 $0.82 5$3.16 $3.42
Diluted EPS, GAAP $247 $3.04 $1.96 $3.62 $3.42 $0.31 $0.49 $0.57 $1.13 $2.50 5$0.62 $0.70 $0.68 §$1.05 $3.04 $3.40
IDividend PerShare 2120 29 2147 216 2179 2047 2047 Z0.50 2050 =198 =052 S0.52 =55 2057 =215 Rl




Zacks Stock Rating System

We offer two rating systems that take into account investors' holding horizons: Zacks Rank and Zacks Recommendation. Each provides valuable
insights into the future profitability of the stock and can be used separately or in combination with each other depending on your investment style.

Zacks Recommendation

The Zacks Recommendation aims to predict performance over the next 6 to 12 months. The foundation for the quantitatively determined Zacks
Recommendation is trends in the company's estimate revisions and earnings outlook. The Zacks Recommendation is broken down into 3 Levels;
Outperform, Neutral and Underperform. Unlike many Wall Street firms, we have an excellent balance between the number of Outperform and
Neutral recommendations. Our team of 70 analysts are fully versed in the benefits of earnings estimate revisions and how that is harnessed
through the Zacks quantitative rating system. But we have given our analysts the ability to override the Zacks Recommendation for the 1200
stocks that they follow. The reason for the analyst over-rides is that there are often factors such as valuation, industry conditions and
management effectiveness that a trained investment professional can spot better than a quantitative model.

Zacks Rank

The Zacks Rank is our short-term rating system that is most effective over the one- to three-month holding horizon. The underlying driver for the
guantitatively-determined Zacks Rank is the same as the Zacks Recommendation, and reflects trends in earnings estimate revisions.

Zacks Style Scores

The Zacks Style Score is as a complementary indicator to the Zacks rating system, giving investors a way

to focus on the highest rated stocks that best fit their own stock picking preferences. Value Score
Academic research has proven that stocks with the best Value, Growth and Momentum characteristics Growth Score
outperform the market. The Zacks Style Scores rate stocks on each of these individual styles and assigns
a rating of A, B, C, D and F. We also produce the VGM Score (V for Value, G for Growth and M for Momentum Score |E|
Momentum), which combines the weighted average of the individual Style Scores into one score. This is
perfectly suited for those who want their stocks to have the best scores across the board. VGM Score E

As an investor, you want to buy stocks with the highest probability of success. That means buying stocks with a Zacks Recommendation of
Outperform, which also has a Style Score of an A or a B.

Disclosures

This report contains independent commentary to be used for informational purposes only. The analysts contributing to this report do
not hold any shares of this stock. The analysts contributing to this report do not serve on the board of the company that issued this
stock. The EPS and revenue forecasts are the Zacks Consensus estimates, unless otherwise indicated in the report’'s first-page
footnote. Additionally, the analysts contributing to this report certify that the views expressed herein accurately reflect the analysts' personal
views as to the subject securities and issuers. ZIR certifies that no part of the analysts' compensation was, is, or will be, directly or indirectly,
related to the specific recommendation or views expressed by the analyst in the report.

Additional information on the securities mentioned in this report is available upon request. This report is based on data obtained from sources we
believe to be reliable, but is not guaranteed as to accuracy and does not purport to be complete. Any opinions expressed herein are subject to
change.

ZIR is not an investment advisor and the report should not be construed as advice designed to meet the particular investment needs of any
investor. Prior to making any investment decision, you are advised to consult with your broker, investment advisor, or other appropriate tax or
financial professional to determine the suitability of any investment. This report and others like it are published regularly and not in response to
episodic market activity or events affecting the securities industry.

This report is not to be construed as an offer or the solicitation of an offer to buy or sell the securities herein mentioned. ZIR or its officers,
employees or customers may have a position long or short in the securities mentioned and buy or sell the securities from time to time. ZIR is not
a broker-dealer. ZIR may enter into arms-length agreements with broker-dealers to provide this research to their clients. Zacks and its staff are
not involved in investment banking activities for the stock issuer covered in this report.

ZIR uses the following rating system for the securities it covers. Outperform- ZIR expects that the subject company will outperform the broader
U.S. equities markets over the next six to twelve months. Neutral- ZIR expects that the company will perform in line with the broader U.S.
equities markets over the next six to twelve months. Underperform- ZIR expects the company will underperform the broader U.S. equities
markets over the next six to twelve months.

No part of this report can be reprinted, republished or transmitted electronically without the prior written authorization of ZIR.



